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Shweta Singh | The CEO Magazine

s financial participation grows in India, so
does the complexity of decision-making.
Investors today have more access to markets,
products, and information than ever before.,“"
But increased access has not necessarily translated into
better outcomes. In many cases, it has led to confusion
where too many choices and a constant information £l
make it difficult to stay focused on long-term
result is a pattern seen across investor behavio
to market movements, chasing short-term i S 3
struggling to stay disciplined through volatility.
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Having observed this closely over

a 39-year journey in financial
services, Mr. Swanand Samudra has
positioned his work around solving
this very challenge. His approach
goes beyond advisory; it is about
simplifying finance, building
understanding, and helping
investors remain consistent in their
journey towards sustainable

wealth creation.

The Evolution of a
Purpose-Driven Financial
Practice

For Mr. Swanand, the journey

in financial services began with

a simple curiosity about how
money works and how people can
grow it over time. What started

as a profession in stock broking
gradually became a deeper
commitment as he witnessed the
impact that the right financial
guidance could have on

people’s lives.

Over the years, that commitment
has evolved into a practice built
on long-term relationships,
disciplined investing, and investor
education. Rather than focusing
only on transactions or returns, he
has consistently emphasised the
importance of helping individuals
understand their financial decisions
and stay aligned with their

larger goals.

This philosophy is reflected in the
values that define his work, trust,
consistency, and transparency.
Beyond his work as a mutual fund
distributor, he has actively contrib-
uted towards financial awareness
through seminars, articles, and

his book Money Matters, further
strengthening his role as an author
and financial educator.

As relationships strengthened
and trust grew over the years,
the practice naturally evolved
into a full-fledged advisory
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service serving investors across
generations. Yet, the core purpose
has remained unchanged:
empowering individuals to create
sustainable wealth with clarity,
discipline, and confidence.

Moving Beyond One-Size-
Fits-All Financial
Advisory

Based in Pune, the practice

led by Mr. Swanand is centred
around helping people make
informed financial decisions and
create long-term wealth. Over

the years, it has grown into a
trusted advisory practice serving
individuals, families, public trusts,
and institutions across India and
globally.

Having worked with investors
across different market cycles,
the approach has remained
consistent: focusing on discipline,
transparency, and sustainable
financial growth rather than short-
term market-driven decisions.
The emphasis has always been
on building relationships rooted
in trust and helping clients stay
aligned with their long-term
financial goals.

The practice primarily focuses on
personalised investment advisory
in mutual funds, carefully aligned
with each client’s financial
objectives, risk appetite, and
investment horizon. Its offerings
include goal-based financial
planning; mutual fund advisory
and portfolio management;

and execution support with
ongoing monitoring, as well as
investor awareness and education
initiatives. The team also works
closely with public trusts and
organisations on strategic financial
planning and fund management.

What distinguishes the practice is
Mr. Swanand’s belief that financial
planning cannot follow a standard

template. Every recommendation
is designed around the client’s
individual needs, making the
approach practical, experience-
driven, and focused on creating
lasting financial confidence rather
than just returns.

Creating Confidence in
Uncertain Markets

One of the most persistent
challenges in the financial
advisory space, according to Mr.
Swanand, has been changing the
way people look at investing.

In an environment driven by
market fluctuations and constant
information flow, many investors
are often influenced by short-term
noise or the expectation of quick
returns, leading to decisions that
may not align with their long-term
financial goals.

Alongside this behavioural
challenge comes the responsibility
of guiding investors through
uncertain market cycles marked
by volatility, economic shifts,

and changing investor sentiment.
During such periods, maintaining
confidence and discipline becomes
as important as managing
investments themselves.

“We have addressed these challenges
primarily through consistent
communication and education,” says
Mr. Swanand. Through awareness
sessions, articles, and regular
engagement with clients, he has
focused on helping investors stay
informed and committed to their
long-term objectives rather than
reacting impulsively to market
movements. “Instead of reacting to
the market, we encourage disciplined
investing and long-term thinking,”
he adds.

This philosophy has played

a significant role in building
relationships that extend beyond
transactions. Today, the trust
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of more than 4,000 investors
stands among his most valued
accomplishments, particularly the
fact that many of these relationships
have continued across generations.
Beyond business, his contributions
through social initiatives, including
regular platelet donations and
impactful projects during his tenure
at the Rotary International, reflect
the same sense of responsibility that
defines his professional journey.
“Leadership is not about authority;
it is about responsibility,” he says.
“When you focus on guiding
people honestly and creating value
for them, trust and success follow
naturally.”

A Client-First Approach
For Mr. Swanand, the foundation
of long-term financial advisory
lies not in market predictions or
aggressive selling, but in trust,
transparency, and responsibility.
These values have remained
central to the practice over the
years, shaping both its approach
towards clients and its philosophy
towards wealth creation. In an
industry often influenced by trends

and short-term performance, the
focus here has consistently been on
straightforward guidance and long-
term thinking. Recommendations
are made with practicality and
sustainability in mind, without over-
promising outcomes or encouraging
unnecessary portfolio movements
simply to create activity.

Another defining aspect of the
practice is its emphasis on investor
education. Beyond offering
financial solutions, the aim

has always been to ensure that
clients understand the reasoning
behind their decisions and remain
confident in their investment
journey. What further distinguishes
the practice is its relationship-
driven outlook. Rather than
viewing advisory as a transactional
service, the emphasis has always
been on understanding the
individual behind the investment,
their goals, mindset, concerns,

and comfort with risk. Over time,
this has helped build enduring
relationships, with many clients
continuing their association across
generations.
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This consistency, combined

with honest communication and
continuous learning, continues to
remain one of the firm’s strongest
differentiators in an evolving
financial landscape.

Redefining Success

For Mr. Swanand, success has

never been defined solely by
numbers, growth figures, or market
performance. Instead, it is measured
by the impact created in the lives of
investors and the confidence they
develop in their financial journey
over time. The ability of clients to
achieve their financial goals, remain
secure about their future, and stay
composed during periods of market
volatility is considered a far more
meaningful indicator of success.
Equally significant is the trust
clients place in the practice, not only
through long-standing relationships,
but also through the confidence to
refer family members and future
generations.
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Another dimension of this success
lies in continuity. With the next
generation now actively involved in
the journey, the practice continues
to move forward while continuing
the journey with the same sense

of responsibility and client-first
thinking. Over the years, this
commitment has earned recognition
from reputed platforms such as
CNBC TV18, The Times of India,
and Sakal, reflecting the credibility
and trust built within the financial
services space. A notable milestone
has also been achieving MDRT
recognition, along with being
honoured by Kotak Life through a
special postal stamp.

Beyond professional success, his
commitment to social impact
stands equally tall. Leading a
Global Grant project worth 81
lakhs during his tenure as Club
President at Rotary International
and being honoured as a Major
Donor by the organisation are
powerful reflections of his enduring
dedication to creating meaningful
change beyond business.

At its core, the journey continues to
be driven by a simple philosophy of
doing the right things consistently
and earning trust over time.

The People Behind the
Practice

For Mr. Swanand, building a
successful practice has never been
about the size of the team but about
the values the people within it
share. In a relationship-driven field
like financial advisory, he believes
qualities such as honesty, integrity,
willingness to learn, and a genuine
intent to help clients matter far
more than technical expertise alone.

The practice follows a people-first
approach internally as well, with a
strong focus on responsibility, open
communication, and continuous
learning. Team members are
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encouraged to upgrade their
knowledge regularly and develop
a deeper understanding of the
evolving financial landscape

while also being given clarity and
ownership in their respective roles.

“Skills can always be developed,
but attitude and integrity are

non-negotiable,” says Mr. Swanand.

Behind this professional journey,
he also acknowledges the role of
a strong personal support system.
His wife, Supriti Samudra, has
remained a constant source of
strength throughout different
phases of the journey, allowing
him to stay focused on his work
with stability and peace of mind.
Alongside family, he credits
committed team members like
Rashmi Daxit and Abhijeet
Awasare for contributing
significantly to the day-to-day
functioning of the practice through

their dedication and sincerity.
“When people work with shared values
and genuine commitment, it creates

a sense of trust and continuity that
reflects in every aspect of the journey,”
he adds.

Keeping Pace with a
Changing

Financial Landscape

As the financial services industry
continues to evolve, Mr. Swanand
believes the future will be shaped
by greater awareness, wider
participation, and increasingly
technology-driven solutions.
However, while access to
information and investment
platforms has become easier,

the challenge of navigating too
many choices continues to grow
for investors. In this changing
environment, he believes the real
value of financial advisory will lie
not merely in offering products
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but in providing clarity, trust, and
disciplined guidance. The ability
to simplify complex decisions and
help investors stay focused during
uncertain times will become even
more important in the years ahead.

To stay relevant, the practice

is focused on balancing strong
personal relationships with
adaptability to change. While
modern tools and improved
communication methods are
gradually being integrated into
the practice, the emphasis on
understanding a client’s mindset
and offering personalised guidance
remains unchanged.

“Technology will continue to
evolve, but the human element

of understanding and guiding
people personally will always
matter,” says Mr. Swanand. Staying
updated, according to him, is

also an essential part of working

in finance. Through regular

reading, market analysis, industry
reports, and writing for Sakal’s
financial platform, Sakal Money,
he continues to engage closely
with changing market trends while
simplifying complex financial
ideas for a wider audience. Over
time, observing investor behaviour
across changing environments

has helped shape a balanced
perspective rooted in preparation
rather than prediction.

Currently, one of the key
priorities for the practice is
expanding financial awareness
and strengthening the next phase
of its journey. Through structured
investor awareness initiatives,
simplified communication, and
practical guidance for first-time
investors, the focus remains

on making finance easier to
understand and more accessible.

The recent publication of his second
book, Paisa Zala Motha, reflects

another step in this direction, aimed
at spreading financial awareness in
a more relatable manner. Alongside
this, the growing involvement of
Kaiwalya represents a conscious
effort to carry the legacy forward
by combining experience with fresh
thinking and modern approaches.

“It is not about doing something
drastically different, but about
doing the same things better with
more reach, more consistency, and
deeper impact,” he says.

Leadership Mantra

For Mr. Swanand, long-term
success is built on trust, patience,
and consistency rather than

quick results. His advice to

young professionals and aspiring
entrepreneurs reflects the same
principles that have guided his own
journey over the years.

“The first thing I would say is focus
on building trust, not just business.
In this industry, people are not

just giving you money to manage;
they are placing their faith in you.
That responsibility should never be
taken lightly. Secondly, be patient.
Success in this field does not come
overnight. It takes time to build
credibility, relationships, and a
track record. Many people give up
too early because they expect
quick results.

Keep learning continuously.
Markets change, products change,
and customer expectations change.
If you are not updating yourself,
you will be left behind. And finally,
stay grounded. Avoid shortcuts,
avoid over-promising, and always
keep the client’s interest first. If you
work with honesty and consistency,
growth will follow automatically.

The same advice applies to any
business: start with the right intent,
stay committed, and focus on
creating real value.”
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